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Zak Mir Interviews -

FTSE Trading Guru
Mark Austin
This month Zak Mir interviews a man widely accepted to be THE FTSE trading expert — Mark
Austin, and who claims to have a 70% success ratio playing the FTSE — a market that is almost
universally deemed to be one of the hardest to day-trade.

ZM:

According to the “Dear Leader” aka editor
of Spreadbet Magazine, no one makes money on a
consistent basis as a short-term trader of the FTSE
100. Do you have a challenge to this view?

ma: I personally have been consistently trading

the FTSE 100 profitably for a decade. I launched my
FTSE 100 service in April 2010 and since then we
have only had two losing months, with all the other
months positive. Perhaps I am the aberration!

ZM:

You are, therefore, one of the few traders
who get the FTSE 100 right. Where is everyone else
going wrong?

ma: People go wrong because they spread their

skill-set over too many markets, not allowing
themselves to become a specialist in one particular
area. There are many systems out there to trade off,
some good, some bad but of the good ones, a lot of
people don’t make them work because they have a
jumping ship mentality: that is jumping from system
to system.
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Mark Austin

Really, the key is finding a market that suits your
personality, focusing on it and then finding a system
to go with your personality and going on to master
it. Once you do that you will start to recognise the
traits of a market that will then, if you follow your
system, lead you to make money.

ZM:

But how do you know the system you pick
on will take you to the right place? You start off with
a couple of good trades, bad, good, and then the
whole thing blows up. How do you know you will
be taken on the correct journey, that the market
won’t mutate and render the system useless? Is this
not like religion, where it is a question of faith as to
whether you will reach trading heaven if you follow
the correct strategy?

ma:

As I said, I think the first thing anyone must
do is to find a market that suits their particular
personality. For example, I do not like too much
volatility when I am trading which is why I trade the
FTSE 100. Something like the Dow is a wild animal,
so trading that is more complicated. Over the years I
have found that the FTSE 100 repeats many
different weekly personality traits of its own which
can be capitalised on.

“Is this not like
religion, where it is a
question of faith as
to whether you will
reach trading heaven if
you follow the
correct strategy?”
ZM:

So you knew which market to pick on. I
might have chosen dollar / yen or gold and turned
out to be horrifically wrong in my choice. It seems
that there was an element of intuition on your part in
getting to the right market. I call you Mr FTSE 100 on
the basis that I know of no one else who has such a
consistent method and record for this very
popular market which everyone is trying (and failing)
to get right. Indeed, I probably would not have got
into the business of attempting to call and predict
the markets myself if your service had been around
20 years ago. I would have just followed you. This
is, of course, flattering, but it also underlines how,
despite the overload of FTSE 100 experts who are
growing by the day, very few, if any, have been able
to conquer the North Face of the Trading Eiger.
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MA: At the beginning of my trading career I did
test many other markets and failed, but I learnt by
my mistakes and I was very persistent. By nature
I have a very stubborn personality and rarely give
up on anything which I think is key to this business.
Once I found an approach which fitted with my
personality it was then a case of focusing and
mastering the market I was using. The FTSE has
many repetitive personality traits which repeat over
and over again. Like my core system, these are all
linked to how the market actually operates rather
than on subjective price action. I think the downfall
to many traders is they focus too much on
indicators which only get you into a move after it
happens. My approach to the market always gets
me into the market before a move starts which I
believe is my biggest edge.

ZM:

Having followed the service, it seems that
the bulk of the preparation for the trading day is
done well before the open. In a way, you seem to
have all the bases covered. This can mean that while
I might be all revved up in preparation for buying
on the open and looking for a 50 point win in the
first hour, you will then say at 5 minutes before the
open — no trade today, no set up, not all of your
criteria have been met. How do you manage not to
trade on some of the biggest occasions, especially
knowing that you are sending a message when the
majority of those in the market have jumped in with
open arms? Isn’t the non-trading part the most
difficult part?

ma:

It is actually the most important part, as less
is more in trading. It is something which you have
to learn time over time. But too many people come
into the market with the intuitive response that the
more you trade, the more money you will make. In
reality, what you need to be is counter intuitive — go
with the idea that the less trading you do, the more
likely you will be to make consistent money. I wait
for the easy / most likely set ups to come along and
trade them, rather than doing lots of trades of set
ups that I am not really completely confident on.

ZM:

But aren’t there just some days when you
say to yourself, “To hell with it, there is no set up, but
this is obvious, the markets are going up 100 points,
I am just going in.”?

ma:

Yes, but I hold off. Like today (Tuesday 13
November), I thought the market was going up, but
the price action did not confirm what I was thinking
and I am not on the losing side of a bad trade at the
moment.

Editorial Contributor

“It is actually the most
important part, as less
is more in trading.”
ZM:

Are there any times when you find yourself
lost in the wilderness? You have a position running
against you and you don’t know whether to cut or
run? Do you ever get into those situations now, or is
that consigned to history?

ma:

These days I do all the planning beforehand
which, helped by living in the Far East, means I have
half the day to concentrate on what the market has
done and then plan ahead. That is the big edge I
have for my service and my subscribers in that I can
construct a thorough trading plan. Generally, I know
when I am going to get out of the market before I
have entered, so if the trade does not go according
to plan I am out.

ZM: Do you find it easier to have subscribers who
are beginners or experts? Do you have particular
issues with the different levels of trading
knowledge? Is there an ideal or typical subscriber?

“so if the trade does
not go according to
plan I am out.”
MA: The service is suited to all, but ideally a

subscriber would have at least some previous
experience to get the maximum benefit. That said,
what I am trading is very transparent, so that each
day I am giving a full explanation of why I am
taking a trade. This is in contrast to many other
services who dish out trading ideas “willy-nilly”, with
the trader having no idea why they are taking the
trade.

ZM: So that transparency is a key difference

between you and the competition, a subscriber will
know why you are buying / selling on the basis of,
say, a 5 minute bar breakout for example?

MA: Exactly, so I am always giving the client

reasons why I am looking for a short or a long trade.
This is all in my early morning trading plan so we are
then all on the same page.
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ZM: I have interviewed enough people since the

summer and over time to spot a common theme
among professional traders.
For instance, I asked Alpesh Patel what his trading
set up was and he described multiple time frame
charts and the MACD indicator, check the news flow,
watch the screen for a few minutes, take a trade,
make some money and head off home. All very easy
if you have an IQ of 178! Or there is Lex van Dam
who is a hedge fund manager capable of making
millions — an extremely intelligent person. With you,
it is clear that you are a very focused person with
incredible self discipline and insight. Not everybody
has these attributes of course. Obviously if you have
these skills, then it seems you could make money
from almost any market, even the FTSE 100. I can,
of course, follow you as a subscriber, but for
people who want to make it on their own, the
message seems clear: if you are not obviously
exceptional intellectually / psychologically; forget it.
Hence 90% of people lose money.

MA:

Actually, my approach to the market is not
complex, but I do have an understanding of how
markets work. 90% of people lose money because
of the common traits of over trading, no discipline,
no patience. But with access to right information
and discipline, there is no reason why you cannot
succeed. You do not need to be exceptional either
intellectually or psychologically; in fact the opposite
can work better!

ZM:

But how do you acquire that discipline? I am
sure there are many traders who are told what to do,
but cannot for the life of them follow the
instructions. These mind issues are extremely
difficult to conquer. It is like not smoking or
following a diet, or any other addiction.

MA:

A lot of people talk about these issues, but
do not address how to overcome them. I hold
seminars to help overcome the psychological
problems of trading and make them understand the
causes stemming from the brain.
Understanding how the brain works is also very
important. For example, when we deploy patience
we are using the most advanced part of the brain,
the frontal lobe. When we are acting irrationally /
emotionally we are using what could be described
as the part of the brain that originated in primates.
So what I tell people is that if you are trading
emotionally, you are trading like a monkey.

Zak Mir Interviews

If you want to be successful in trading and want to
separate yourself from the herd, use patience from
the most advanced part of your brain. Another trick
is when you trade you should imagine you are
physically handing over the cash to execute a long /
short. If you were doing this as opposed to just
clicking a mouse, you would certainly pay more
attention before placing that trade.

“So what I tell people is
that if you are trading
emotionally, you are
trading like a monkey.”
ZM:

For me the core of this issue is that while you
are providing a service which may be a
consistent money maker, and this is great for those
who are unable to do the analysis / develop an
approach, there is still the practical issue of
following the service. Not saying, “ I am not going to
trade, I don’t like that one.” And of course that turns
out to be a big winner...

For those who have been with me for six months
plus, they are already learning that it is best to wait
for the good trades — like the magnet set-ups.

ZM:

We are coming up to what I am sure has
been another successful trading year. Are there any
developments for 2013 that we should look out for?

MA: I am looking at launching a lower end

service for those with no experience of the market
on the FTSE 100. It would be around two trades
a week, but with no technical jargon, or analysis.
Just simply buy or sell. Obviously the seminars are
doing well — POM is our premier coaching club.
We have an increasing number of members who
have turned professional and who are advancing
very well. So for 2013 I would be working on that to
develop more full-time traders.
Web: http://www.markaustintrading.com

MA: I am finding these days that a lot of my

subscribers are coming around to the idea that less
is more. Due to the high hit rate of the service, they
are happy to wait until there is a signal, as there is a
high probability of winning anyway.
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